
Real Estate Alert A Green Street News Title

See GRAPEVINE on Page 24

Tim Hennessey decamped to Madison 
Capital last week after two decades at 
PGIM Real Estate, where he rose to man-
aging director and led West Coast acqui-
sitions. Based in the San Francisco Bay 
Area, Hennessey serves as senior West 
Coast acquisitions advisor, reporting to 
managing partner Richard Wagman and 
managing director and head of acquisi-
tions Jonathan Nachmani. New York-
based Madison launched in 2002 and has 
$3.2 billion under management.

Investment veteran Mario Ramirez
parted ways with Andrew Penson’s 
Argent Ventures last month, destination 

Office Sales Hit Bottom; Eastdil Wins Crown
Large office sales last year tumbled to a low not seen since the Great Recession, 

which industry pros say could mark the bottom for the beleaguered sector.
Some $30.57 billion of office properties valued at $25 million or more changed 

hands in 2023, down 59% from the previous year, according to Green Street’s Sales 
Comps Database. It’s the second-lowest annual volume on record — surpassing 
only the total in 2009 — with sales down across the 20 top markets.

Volume at all the major brokerages also fell sharply, and the rankings reshuffled 
amid the decline. Eastdil Secured emerged as the sector’s most active broker, rising 
from third place last year, while Newmark jumped to second from fourth. JLL slid 
one spot to No. 3, while CBRE, which topped last year’s rankings, fell to fourth place.

The severity of the sales decline came as little surprise. The office sector has been 
battered since the onset of the pandemic, and it buckled further under the weight 
of debt-market turbulence, making liquidity virtually nonexistent. Many office

See OFFICE on Page 10

Henderson Snags Huge Luxury Hotel in Ariz.
Henderson Park has agreed to pay Blackstone more than $700 million for a lux-

ury resort in Phoenix, setting up what would be one of the priciest hotel trades in 
recent years.

The Waldorf Astoria-branded Arizona Biltmore, at 2400 East Missouri Avenue, 
encompasses 593 rooms and 78 separately owned villas that can be divided into 
another 112 rooms. Eastdil Secured is brokering the deal on behalf of Blackstone.

The pending deal adds further proof that luxury hotels, which have benefited 
from a wave of domestic travel in recent years, are holding their investor appeal and 
pricing power despite wider debt-market volatility.

Henderson, a London-based investment manager formed in 2016, has been 
among the active buyers in the space. It has spent nearly $870 million on four U.S. 
hotels since 2021, including $255 million for the La Quinta Resort & Club in Cali-
fornia and $248 million for the Naples Grande Beach Resort in Florida. It also paid

See HOTEL on Page 20

Student-Housing Property Portfolio in Play
A student-housing owner-operator is looking for an equity partner for a devel-

opment project in St. Louis — and is open to broader discussions about recapital-
izing a large portfolio of existing properties valued at roughly $500 million.

Tailwind Group is talking to investors about securing $40 million of equity to 
develop Altitude St. Louis, a 13-story housing project being developed just off the 
campus of St. Louis University. The project will have 314 units and 658 beds and 
will cost an estimated $120.5 million. Tailwind plans to kick in roughly $5 million 
of equity, with the remaining funds coming from a construction loan, according to 
marketing materials. 

Newmark has been hired to raise the equity for Tailwind, which is also open 
to preferred-equity stakes or mezzanine debt. The proposed development, at 3800 
Laclede Avenue in midtown St. Louis, is shovel-ready. Bidders are being told con-
struction is scheduled to start in the first quarter and to be completed in time

See STUDENT on Page 18
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Declaration Out With Second Fund
A fund shop backed by Carlyle Group co-founder David 

Rubenstein’s family office is back on the marketing trail.
Declaration Partners of New York is seeking to raise $400 

million of equity for Declaration Partners Real Estate Fund 2, 
which will target a return of 12% to 14%. The capital-raising 
effort kicked off in the fourth quarter, according to an SEC doc-
ument.

The manager provides preferred, general-partner and joint-
venture equity, though it can buy properties outright. It invests 
across property types, including in niche sectors such as self-
storage, student housing, build-to-rent housing and industrial 
outdoor storage.

Declaration most recently bought a 442-unit apartment 
complex in Pittsburgh. The District, named after the surround-
ing Strip District neighborhood, was 95% occupied as of the 
fourth quarter. 

The sale price hasn’t been disclosed, but when the property 
was listed in the first quarter of 2023, bids were expected to 
come in around $160 million, or $362,000/unit. That would 
have generated an initial annual yield around 5.25%. The prop-
erty, sold via CBRE, was owned by a joint venture of NRP Group 
and Buncher Co.

Declaration launched in 2017 and describes Rubenstein’s 
family office as its anchor investor. The shop invests in real 
estate, private equity and other asset classes. Declaration Real 
Estate Partners 1 held a final close in 2022 on $240 million of 
equity. That vehicle is nearly fully invested. 

Todd Rich is Declaration’s head of real estate, as well as a co-
founder. He was formerly a partner at JBG Smith and a manag-
ing director at Tishman Speyer. Matthew Cohen and Ron Dalal 
are partners. 

Student-Housing Owner Seeks Recap
A real estate investment firm is looking to recapitalize two 

student-housing properties in Mississippi and Texas valued at 
roughly $100 million combined.

Shore to Shore Properties has retained Newmark to find an 
equity partner that would buy a majority stake in the proper-
ties, which have a combined 318 units (986 beds) that are 99% 
occupied. The Sausalito, Calif.-based owner also would con-
sider an outright sale. The estimated valuation works out to 
$314,000/unit, or $101,000/bed.

The larger property is the 216-unit (642-bed) Domain at 
Oxford, in Oxford, Miss. It was built in 2015 at 2002 Oxford 
Way, within a mile of the University of Mississippi’s cam-
pus. Apartments have one, two or four bedrooms. Amenities 
include an 11,000-sf clubhouse with a fitness center, a theater 
room, study rooms, a volleyball court and a pool.

The Texas property is the 102-unit (344-bed) Domain at 
Northgate, at 101 Church Avenue in College Station, a few hun-
dred feet from Texas A&M University’s campus. Rents at the 
2015-vintage building range from $995/bed in a four-bedroom 
floor plan to $1,625 for a one-bedroom unit. Amenities include 

a pool, a clubhouse and a fitness center.
Both properties are fully leased for the 2024-2025 academic 

year. Effective rents rose 9% at the Oxford property and 11% at 
the College Station property, compared with the prior school 
year.

The properties are being pitched as a core-plus play, with an 
opportunity for a buyer to perform light upgrades and generate 
additional revenue. 

Retail Center Near Pittsburgh Listed
An Alto Real Estate Funds joint venture is marketing a sub-

urban Pittsburgh shopping center with strong performance 
that could command $88 million.

Miracle Mile Shopping Center totals 308,000 sf in Mon-
roeville. Marcus & Millichap’s IPA division has the listing for 
a partnership between Alto and M&J Wilkow. The sellers are 
offering assumable debt with a 4.35% interest rate.

A sale at the estimated value would mark the largest Pitts-
burgh-area shopping center deal in nine years and the fourth 
largest ever, according to Green Street’s Sales Comps Database.

The center is 96% leased by 23 tenants, with average sales 
of $414/sf. Leases on 35% of the space mature within 10 years, 
and the pitch is a buyer could boost rates upon rollover. A ten-
ant at one of the junior box stores is facing expiration without 
renewals, providing an opportunity to bring in a specialty gro-
cer, according to marketing materials.

Marshalls, whose parent, TJX Cos., is rated A2/A by Moody’s 
and S&P, has been an anchor at the property for 33 years. The 
Miracle Mile store is the chain’s top location for sales volume in 
Pennsylvania and ranks in the top 5% nationally, according to 
marketing materials.

LA Fitness, another major tenant, recently signed a 10-year 
lease extension. The fitness chain is finishing a remodel of its 
gym at the center this year.

Other major tenants include Five Below, La-Z-Boy, Old Navy, 
Panera Bread and Ulta Beauty. Bank of America, Chick-fil-A and 
PNC Bank operate on outparcels, and investors have been told 
that those buildings could be sold to realize further value.

Miracle Mile Shopping Center is on William Penn Highway, 
12 miles east of Pittsburgh and just off Interstate 376, where 
80,000 vehicles pass each day. The marketing campaign is tout-
ing the center’s proximity to the University of Pittsburgh Medi-
cal Center and Forbes Hospital, which draw shoppers to the 
submarket.

The property, built in 1955, had 4.5 million visitors in the 
past 12 months, making it one of the top 10 centers in Greater 
Pittsburgh and in the top 1% nationally, according to market-
ing materials.

Alto and M&J bought the center for $78 million in 2017. 
That was the fourth largest shopping-center trade ever in the 
Pittsburgh-area but would be eclipsed if the property trades at 
its current estimated value.

Nationally, just nine single-property shopping-center trades 
topped $90 million last year. That was down from 32 the prior 
year as tough debt markets weighed on larger deals. 
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Charlotte Rental Complexes in Play
Two Charlotte-area apartment properties with a combined 

value of some $145 million are on the block.
Up for grabs are the 420-unit Sardis Place at Matthews, 

in Matthews, with pricing expectations around $75 million, 
or $179,000/unit, and the 340-unit Cortland Seventy Seven, 
in Charlotte, with pricing expectations around $70 million, or 
$206,000/unit. The properties, which are 10 miles apart, are 
available separately or as a package.

Newmark is representing the owner, Atlanta-based apart-
ment investor Cortland.

Cortland fully renovated both complexes from 2015 to 2017, 
leaving the potential for a new owner to capture upside via a light 
value-added program. Marketing materials note that rents at 
Sardis Place and Cortland Seventy Seven are lower than those 
among comparable properties in their immediate submarkets.

Sardis Place is 93% occupied. Its one- to three-bedroom units 
average 983 sf and rent for an average of $1,420, or $1.44/sf.

The units have granite counters, wood-style flooring and 
washer/dryers. Some have fireplaces. Amenities include a fit-
ness studio, a pool, a clubhouse and two dog parks.

The complex was built in 1989 on nearly 32 acres at 2808 
Cross Point Circle, 13 miles from Charlotte Douglas Inter-

national Airport and near the 
Uptown and South End districts 
— both major employment cen-
ters.

Cortland Seventy Seven is 
96% occupied. Its one- and two-
bedroom units average 884 sf and 
rent for an average of $1,480, or 
$1.67/sf. Marketing materials note 
that the average year-to-date rent 
increase for renewals is about 6%.

The units have stainless-steel 
appliances, wood-style floors, 
granite counters and balconies or 
patios. Some units have garages. 
Amenities include a two-story 
fitness center, an indoor/outdoor 
lounge and a clubhouse.

Cortland Seventy Seven was 
built in 1996 on a little less than 
25 acres at 6530 Free Throw Lane. 
The property is a mile from Inter-
state 77 and a light-rail station. 
Charlotte Douglas International 
Airport is 5 miles away.

Both properties were part of an 
eight-property portfolio totaling 
2,571 units that Cortland bought 
from McDowell Properties of Addi-
son, Texas, in 2015 for $213.7 mil-
lion, or $83,000/unit. Individually, 
Sardis Place was priced at $33.5 
million, or $80,000/unit, and Cor-
tland Seventy Seven was valued at 
$36.5 million, or $107,000/unit. 
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Meadow Passes Halfway Mark on Fund
Meadow Partners has passed the halfway point on fundrais-

ing for its sixth value-added fund.
The planned $600 million Meadow Real Estate Fund 6 has 

closed on $325 million of equity so far, with the latest haul 
corralled late last year. Among the most recent investors that 
backed the vehicle is Virginia Retirement, a first-time con-
tributor to the New York fund manager that in September 
announced it pledged $125 million.

Other backers of the overall fund series, according to Preqin, 
include the Mayo Clinic’s foundation, North Carolina’s state 
treasury, Northwestern University’s endowment, Texas Teach-
ers, the University of Michigan’s endowment and the University 
of Texas’ investment arm.

The vehicle launched its capital campaign in 2022. At the 
time, the fund would have had some $1.7 billion of buying 
power with leverage. But some fund operators have ratcheted 
back leverage amid the lending pullback by banks and the 
runup in interest rates.

Meadow historically targets a roughly 14% return via acqui-
sitions of full or partial stakes in residential, industrial, retail 
and office properties. The manager is most active in New York 
and London but also invests in Washington and Paris.

Jeffrey Kaplan formed Meadow in 2009. He formerly was 
managing partner of Westbrook Partners, another New York-
based fund operator. Two other Westbrook alums — J. Andrew 

McDaniel and Timothy Yantz — are partners.
The first five funds in Meadow’s series have raised some $1.75 

billion of equity combined, nearly all of which is invested. The 
largest vehicle to date is the $500 million Meadow Real Estate 
Fund 5, which held a final close in December 2021.

Meadow also runs separate accounts. 

Atlanta-Area Shopping Center Offered
Site Centers is marketing a grocery-anchored shopping cen-

ter in suburban Atlanta that’s expected to command around 
$70 million.

Johns Creek Town Center totals 303,000 sf in Suwanee, 25 
miles northeast of downtown Atlanta. A purchase at the esti-
mated valuation would produce an initial annual yield of 7%. 
Site, a Beachwood, Ohio-based shopping-center REIT, has 
given the listing to JLL.

The property, at 3630 Peachtree Parkway, is 99.7% occupied 
and is anchored by Sprouts Farmers Market, which recently 
extended its lease.

Some 41% of the space is leased to tenants who have signed 
or renewed their lease agreements within the past two years. 
Those include Dollar Tree, HomeGoods, Market by Macy’s and 
Skechers.

Other tenants include Kohl’s, which has been at the center 
for 23 years, and PetSmart, which has leased space there for 18 
years. No single tenant generates more than 15% of the center’s 
total income.

The marketing campaign is touting the property’s location 
in the affluent Johns Creek submarket, known for its top-rated 
schools and expensive homes. The area also is a hotbed for 
healthcare, technology and finance firms, and it has several 
gated communities and country clubs. The average household 
income within 5 miles of the property is $200,000.

Site owns approximately 100 properties worth some $5.5 bil-
lion, according to Green Street, the parent of Real Estate Alert. 
The REIT was an active seller in 2023, having unloaded $937.2 
million worth of properties during the year while purchasing 
$140.1 million of properties, according to Green Street’s Sales 
Comps Database.

Site also is marketing a mixed-use property in New Jersey 
that’s valued at $58 million. JLL has that listing as well. 
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Florida Shopping Center
Benderson Development paid Regency Centers $30.5 million 

this month to buy Glengary Shoppes, a 95,000-sf shopping 
center in Sarasota, Fla. Colliers brokered the deal. The prop-
erty is 97% occupied, with notable tenants including Barnes & 
Noble, Best Buy, IHOP and Regions Bank. Built in 1995, the cen-
ter spans 10.5 acres along South Tamiami Trail, where 50,000 
vehicles pass each day. 
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Valued-Added Rentals in NJ Teed Up
Kushner Cos. is marketing four value-added apartment 

complexes in Northern New Jersey with assumable mortgages.
The offering encompasses 276 units in Bergen County that 

are 96% occupied. Bids for the package are expected to come 
in around $90 million, or $326,000/unit, which would give a 
buyer an initial annual yield around 5.25%. JLL has the listing.

The garden-style properties are available individually or in 
any combination. Each has an assumable loan with a below-
market interest rate, though additional details on the debt 
couldn’t be learned.

The complexes are within 1.5 miles of one another in West-
wood and River Vale, 17 miles northwest of Midtown Manhat-
tan. Apartments average 798 sf and have one or two bedrooms. 
Most units are unrenovated.

The largest property is the 103-unit Coventry Square, at 20 
Charles Street in Westwood. It was built in 1983 and is 96% 
occupied.

The other properties are:
The 1987-vintage Stanford Court (71 units, 96% occupied), 
at 500 Center Avenue in Westwood. 
The 1983-vintage Madison (56 units, 95% occupied), at 99 
Madison Avenue in Westwood.
The 1979-vintage Village on the Green (46 units, 94% 
occupied), at 229 Collignon Way in River Vale.

Marketing materials highlight that the properties are served 
by two top-tier school systems, the Westwood Regional School 
District and the Pascack Valley School District. The average 
household income within 3 miles of the complexes is $213,000.

The properties are near an NJ Transit station and major 
thoroughfares, including the Garden State Parkway and Inter-
state 287. 

Sour Senior-Living Debt Up for Grabs
A lender is offering a subperforming loan backed by an 

active-adult apartment complex on Florida’s southwest coast 
whose sale price set a regional record less than two years ago.

The senior mortgage, with a balance of $50 million, is 
secured by the 160-unit Diamond Oaks Village, in Bonita 
Springs. Cushman & Wakefield is handling the marketing effort 
for San Antonio-based Affinius Capital, previously known as 
Square Mile Capital Management, which originated the three-
year, floating-rate loan for the community in March 2022.

The debt, which matures in April 2025, is split between a 
senior loan with an 8.25% coupon and a subordinate note with 
a 13% coupon. A first round of bids is due on Feb. 6. Offers are 
expected to come in around 80 cents on the dollar, sources said.

Suffern, N.Y.-based Castle Lanterra purchased the complex, 
at 24110 South Tamiami Trail, in March 2022 for $70.8 mil-
lion, or $448,000/unit — a new peak on a per-unit basis in the 
Southwest Florida market.

The previous per-unit record was $364,000/unit, set in 
December 2022, when Praedium Group of New York bought 
the 240-unit Versol apartments, at 28790 Versol Drive, also in 

Bonita Springs, according to Green Street’s Sales Comps Data-
base. JBM represented seller TerraCap Management, a Naples, 
Fla.-based fund manager.

The Diamond Oaks Village trade still holds the per-door 
record for the market, which includes Fort Myers, Cape Coral 
and Naples. The complex encompasses three five-story build-
ings on 8.25 acres. Castle Lanterra purchased the property 
from a joint venture between Carlyle Group and Troy, N.Y.-
based United Group, which built the property in 2017. At the 
time, occupancy was 95%. Current occupancy is 75%.

The purchase of Diamond Oaks was Castle Lanterra’s first 
foray into the active-adult sector — and the firm paid a pre-
mium price for the property.

When Carlyle and United Group secured a $32.5 million 
mortgage for Diamond Oaks in 2020, for example, the financ-
ing, which comprised 70% of the property’s total value, sug-
gested a valuation close to $46 million.

Castle Lanterra, run by founder and chief executive Elie Rie-
der, purchased two other active-adult communities in 2022: the 
120-unit Laurel at Vintage Park, at 15455 Canterbury Forest 
Drive in Tomball, Texas, and the 102-unit Reserve at Lakeside, 
at 7 Lakeside Road in Newburgh, N.Y.

That same year, Rieder also broadcast plans to double the 
firm’s portfolio of active-adult properties over the next two 
years, to $250 million from $125 million.

It’s unclear why the Diamond Oaks complex and loan are 
underperforming. According to marketing materials, the prop-
erty benefits from limited market supply in the immediate 
area, and the nearest active-adult apartment community is 10 
miles away. Additionally, 42% of the population within 5 miles 
of the property is over the age of 65.

Age-restricted properties cater to adults at least 55 years old, 
typically those leading active lifestyles and downsizing from 
single-family homes. While the category was once considered 
a subset of senior housing, it has attracted a broad swath of 
investors and now is viewed more as its own multifamily niche. 

Part of the appeal is the sector’s long tenancies and lower 
turnover relative to traditional multifamily properties. Resi-
dents tend to renew their leases at very high rates, with average 
stays of five to seven years, resulting in stable cashflow. Prop-
erties require less maintenance because tenants tend to take 
better care of their homes, resulting in higher net operating 
income margins. 
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Office ... From Page 1

properties that came to market did not trade, 
and those that did sold at steep discounts.

Most pros say that 2023 represents the bot-
tom for office transactions, though they cau-
tion that volume won’t improve substantially 
until liquidity returns in earnest.

“For many of our markets, I think we have 
hit bottom,” said Bruce Miller, a senior manag-
ing director and office group leader at JLL. “The 
numbers were so low in 2023, we definitely 
believe [sales] will pick up in 2024 … [but] get-
ting lender activity back is going to be critical.”

Brokers broadly agree that the year ahead 
will bring a greater number of office trades. 

Last year produced just 491 office transac-
tions worth at least $25 million, the fewest in 
13 years. Notably, sales at the higher end of the 
pricing spectrum were especially rare, with just 
six single-asset trades valued above $500 mil-
lion, two of which were recapitalizations.

“Value and basis will continue to be well 
off peak and may decline further on a price 
per square foot, but we expect the number 
of trades will increase,” said Chris Ludeman, 
CBRE’s global president of capital markets.

Requests for broker opinions of value from 
both investors and lenders have ticked higher, 
which typically presage a rise in sales cam-
paigns, he noted. In addition, borrowers and

See OFFICE on Page 16
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  RANKINGS

Office Sales
 Amount No. of
 ($Bil.) Prop.
2014 $92.0 1,026
2015 112.8 1,494
2016 104.8 1,260
2017 93.5 1,139
2018 96.9 1,118
2019 110.2 1,251
2020 61.5 851
2021 107.1 1,819
2022 74.7 1,279
2023 30.6 491

Top Office Brokers in 2023 
Brokers representing sellers in deals of at least $25 million

   2023  Market 2022  Market
   Amount No. of Share Amount No. of Share ’22-’23
   ($Mil.) Properties (%) ($Mil.) Properties (%) % Chg.
 1 Eastdil Secured $5,465.1 49 23.0 $12,218.9 149 18.6 -55.3
 2 Newmark 5,173.1 82 21.8 11,983.3 193 18.3 -56.8
 3 JLL 3,888.5 69 16.4 13,604.5 229 20.7 -71.4
 4 CBRE 3,773.5 71 15.9 14,801.4 261.0 22.5 -74.5
 5 Cushman & Wakefield 3,320.7 68 14.0 10,107.3 143 15.4 -67.1
 6 Colliers 769.1 19 3.2 1,125.2 25 1.7 -31.6
 7 Avison Young 210.0 5 0.9 328.7 23 0.5 -36.1
 8 Savills 193.2 4 0.8 114.2 3 0.2 69.2
 9 Marcus & Millichap 115.8 3 0.5 121.4 9 0.2 -4.7
 10 Keen-Summit Capital Partners 102.2 1 0.4 0.0 0 0.0 
 11 Lee & Associates 92.5 1 0.4 208.0 4 0.3 -55.5
 12 Rosewood Realty 88.9 1 0.4 36.0 1 0.1 146.9
 13 Hodges Ward Elliott 77.5 1 0.3 0.0 0 0.0 
 14 Madison Partners 70.7 2 0.3 0.0 0 0.0 
 15 Meridian Capital 67.2 2 0.3 0.0 0 0.0 
 16 Brookwood/Starboard 52.8 1 0.2 0.0 0 0.0 
 17 Walker & Dunlop 51.0 1 0.2 55.0 1 0.1 -7.3
 18 Zimmel Associates 49.8 1 0.2 0.0 0 0.0 
 19 Coldwell Banker Commercial 37.0 1 0.2 0.0 0 0.0 
 20 Cresa 36.0 1 0.2 0.0 0 0.0 
 21 Dwntwn Realty Advisors 34.4 1 0.1 111.0 2 0.2 -69.0
 22 Kidder Mathews 30.8 1 0.1 54.6 2 0.1 -43.6
 23 Franklin Street Properties 29.1 1 0.1 0.0 0 0.0 
 24 Westside Estate Agency 25.9 1 0.1 0.0 0 0.0 
  OTHERS 0.0 0 0.0 780.9 30 1.2 -100.0
  Brokered Total 23,754.7 378 100.0 65,650.5 1,065 100.0 -63.8
  No Broker 6,812.8 113  9,058.6 214  -24.8
  TOTAL 30,567.5 491  74,709.2 1,279  -59.1
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   OFFICE SALES VOLUME
$5.04B

$332.7M

2023 Market Sales Volume

Office-Property Sales by Market in 2023  
Sales of at least $25 million

   2023  2022
   Amount No. of Amount No. of ’22-’23
   ($Mil.) Properties ($Mil.) Properties % Chg. Top Brokerage in 2023

 1 New York $5,040.0 44 $9,388.2 43 -46.3 Eastdil Secured
 2 Boston 2,872.6 36 5,809.9 68 -50.6 Newmark 
 3 Los Angeles 2,788.3 40 2,999.1 51 -7.0 Newmark
 4 D.C. Metro 2,053.3 26 4,214.0 67 -51.3 Eastdil Secured
 5 Dallas/Fort Worth 943.7 10 3,156.1 46 -70.1 Newmark
 6 Orange County 908.6 22 1,022.9 21 -11.2 Eastdil Secured
 7 San Jose 899.2 14 3,279.0 43 -72.6 JLL
 8 Austin 827.6 11 1,767.1 21 -53.2 CBRE
 9 San Francisco 808.9 17 2,441.4 35 -66.9 Eastdil Secured
 10 Philadelphia 795.4 11 1,158.9 26 -31.4 CBRE
 11 New Jersey (Northern) 777.9 9 1,438.5 12 -45.9 Cushman & Wakefield
 12 Chicago 733.1 17 2,090.2 29 -64.9 Colliers
 13 Houston 717.8 10 1,019.6 22 -29.6 Eastdil Secured
 14 Miami 701.4 9 990.0 14 -29.1 Cushman & Wakefield
 15 San Diego 557.5 9 2,706.0 45 -79.4 Eastdil Secured
 16 Atlanta 552.9 5 3,618.6 36 -84.7 Cushman & Wakefield
 17 Denver 466.4 12 1,489.2 24 -68.7 CBRE
 18 Phoenix 451.6 15 2,025.4 40 -77.7 JLL
 19 Oakland-East Bay 419.8 7 1,576.1 29 -73.4 Cushman & Wakefield
 20 Minneapolis 332.7 4 994.4 22 -66.5 CBRE
  OTHERS 6,919.0 163 21,524.7 585 -67.9 
  TOTAL 30,567.5 491 74,709.2 1,279 -59.1  
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Top Office-Property Brokers by Market in 2023
   2023  Market 
   Amount No. of Share
New York ($Mil.) Properties (%)
 1 Eastdil Secured $1,695.7 5 46.1
 2 Newmark 786.0 6 21.4
 3 Cushman & Wakefield 682.5 3 18.5
 4 Lee & Associates 92.5 1 2.5
 5 Rosewood Realty 88.9 1 2.4
 6 Hodges Ward Elliott 77.5 1 2.1
 7 JLL 76.6 2 2.1
 8 Meridian Capital 67.2 2 1.8
 9 CBRE 40.0 1 1.1
 10 Colliers 38.0 1 1.0
 11 Avison Young 35.0 1 1.0
  Brokered Total 3,679.9 24 100.0
 
   2023  Market 
   Amount No. of Share
Boston ($Mil.) Properties (%)
 1 Newmark $884.4 18 34.5
 2 Eastdil Secured 678.0 5 26.4
 3 JLL 612.7 4 23.9
 4 CBRE 314.0 3 12.2
 5 Colliers 37.5 1 1.5
 6 Coldwell Banker Commercial 37.0 1 1.4
  Brokered Total 2,563.6 32 100.0

   2023  Market 
   Amount No. of Share
Los Angeles ($Mil.) Properties (%)
 1 Newmark $884.1 14 37.6
 2 Eastdil Secured 878.0 3 37.4
 3 CBRE 252.3 6 10.7
 4 JLL 102.0 2 4.3
 5 Cushman & Wakefield 77.3 2 3.3
 6 Madison Partners 70.7 2 3.0
 7 Avison Young 60.0 2 2.6
 8 Westside Estate Agency 25.9 1 1.1
  Brokered Total 2,350.4 32 100.0
 
   2023  Market 
   Amount No. of Share
D.C. Metro   ($Mil.) Properties (%)
 1 Eastdil Secured $591.2 5 46.0
 2 JLL 276.5 4 21.5
 3 Newmark 183.6 4 14.3
 4 Savills 94.2 2 7.3
 5 CBRE 87.3 3 6.8
 6 Cushman & Wakefield 52.0 1 4.0
  Brokered Total 1,284.9 19 100.0

   2023  Market 
   Amount No. of Share
Dallas/Fort Worth  ($Mil.) Properties (%)
 1 Newmark $680.3 3 72.1
 2 JLL 101.5 3 10.8
 3 Marcus & Millichap 67.8 1 7.2
 4 CBRE 49.0 1 5.2
 5 Colliers 30.7 1 3.3
 6 Eastdil Secured 14.5 1 1.5
  Brokered Total 943.7 10 100.0

   2023  Market 
   Amount No. of Share
Orange County ($Mil.) Properties (%)
 1 Eastdil Secured $327.2 8 42.4
 2 Newmark 214.9 6 27.9
 3 CBRE 121.4 3 15.7
 4 Cushman & Wakefield 107.7 2 14.0
  Brokered Total 771.1 19 100.0
   
   2023  Market 
   Amount No. of Share
San Jose ($Mil.) Properties (%)
 1 JLL $411.7 6 50.5
 2 Newmark 356.5 4 43.7
 3 Eastdil Secured 47.0 2 5.8
  Brokered Total 815.1 12 100.0
 
   2023  Market 
   Amount No. of Share
Austin ($Mil.) Properties (%)
 1 CBRE $252.9 2 50.2
 2 JLL 119.5 2 23.7
 3 Keen-Summit Capital Partners 102.2 1 20.3
 4 Avison Young 28.8 1 5.7
  Brokered Total 503.4 6 100.0

   2023  Market 
   Amount No. of Share
San Francisco ($Mil.) Properties (%)
 1 Eastdil Secured $308.5 6 43.0
 2 Newmark 140.0 2 19.5
 3 JLL 101.3 3 14.1
 4 CBRE 61.0 1 8.5
 5 Cushman & Wakefield 54.0 1 7.5
 6 Brookwood/Starboard 52.8 1 7.4
  Brokered Total 717.5 14 100.0

Continued on Page 13
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Top Office-Property Brokers by Market in 2023 (continued)

   2023  Market 
   Amount No. of Share
Philadelphia ($Mil.) Properties (%)
 1 CBRE $386.9 5 50.0
 2 JLL 201.3 3 26.0
 3 Cushman & Wakefield 135.0 1 17.4
 4 Walker & Dunlop 51.0 1 6.6
  Brokered Total 774.1 10 100.0
  
   2023  Market 
   Amount No. of Share
New Jersey (Northern) ($Mil.) Properties (%)
 1 Cushman & Wakefield $329.4 7 42.3
 2 CBRE 233.0 4 30.0
 3 JLL 215.5 2 27.7
  Brokered Total 777.9 13 100.0

   2023  Market 
   Amount No. of Share
Chicago ($Mil.) Properties (%)
 1 Colliers $194.0 1 28.6
 2 JLL 139.0 4 20.5
 3 CBRE 132.5 3 19.6
 4 Eastdil Secured 119.5 3 17.6
 5 Newmark 35.1 1 5.2
 6 Franklin Street Properties 29.1 1 4.3
 7 Cushman & Wakefield 28.4 1 4.2
  Brokered Total 677.6 14 100.0

   2023  Market 
   Amount No. of Share
Houston   ($Mil.) Properties (%)
 1 Eastdil Secured $434.5 3 60.5
 2 JLL 206.6 3 28.8
 3 Newmark 29.6 2 4.1
 4 CBRE 27.0 1 3.8
 5 Colliers 20.1 1 2.8
  Brokered Total 717.8 10 100.0
 
   2023  Market 
   Amount No. of Share
Miami    ($Mil.) Properties (%)
 1 Cushman & Wakefield $213.8 2 30.5
 2 CBRE 209.3 4 29.8
 3 Newmark 125.0 1 17.8
 4 JLL 119.0 2 17.0
 5 Dwntwn Realty Advisors 34.4 1 4.9
  Brokered Total 701.4 10 100.0

   2023  Market 
   Amount No. of Share
San Diego ($Mil.) Properties (%)
 1 Eastdil Secured $234.4 3 44.1
 2 CBRE 200.0 3 37.7
 3 Newmark 61.0 1 11.5
 4 Cushman & Wakefield 35.8 1 6.7
  Brokered Total 531.1 8 100.0

   2023  Market 
   Amount No. of Share
Atlanta ($Mil.) Properties (%)
 1 Cushman & Wakefield $215.0 1 38.9
 2 JLL 209.5 2 37.9
 3 CBRE 128.4 2 23.2
  Brokered Total 552.9 5 100.0
   
   2023  Market 
   Amount No. of Share
Denver ($Mil.) Properties (%)
 1 CBRE $288.6 9 61.9
 2 Cushman & Wakefield 151.4 2 32.5
 3 Newmark  26.4 1 5.6
  Brokered Total 466.4 12 100.0
 
   2023  Market 
   Amount No. of Share
Phoenix ($Mil.) Properties (%)
 1 JLL $170.0 5 37.6
 2 Newmark 127.8 3 28.3
 3 CBRE 66.5 4 14.7
 4 Kidder Mathews 30.8 1 6.8
 5 Colliers 30.0 1 6.6
 6 Cushman & Wakefield 26.5 1 5.9
  Brokered Total 451.6 15 100.0

   2023  Market 
   Amount No. of Share
Oakland-East Bay ($Mil.) Properties (%)
 1 Cushman & Wakefield $260.0 1 86.5
 2 Newmark 40.5 1 13.5
  Brokered Total 300.5 2 100.0

   2023  Market 
   Amount No. of Share
Minneapolis ($Mil.) Properties (%)
 1 CBRE $225.0 1 67.6
 2 JLL 46.0 1 13.8
 3 Cresa 36.0 1 10.8
 4 Cushman & Wakefield 25.7 1 7.7
  Brokered Total 332.7 4 100.0
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Top 50 Office-Property Sales in 2023
       Price 
  Property SF-000 Buyer Seller Broker ($Mil.)

 1 245 Park Avenue, New York (49.9% stake) 1,733 Mori Trust SL Green Realty  $998.0
 2 Westside 1 & 2, Los Angeles 707 University of California Regents Hudson Pacific, Macerich Eastdil 700.0
 3 Seagram Building, New York (49.4% stake) 859 JVP Management RFR Eastdil 617.5
 4 State Farm at CityLine, Richardson, Texas 2,263 3Edgewood Mirae Asset Global Investments Newmark 580.0
 5 Waltham Life Science Park, Waltham, Mass. 492 Alaska Perm. Fund, CS Cap. Mgmt. Hilco Real Estate, TPG Capital Eastdil 578.0
 6 Liberty Crossing Intell. Camp., McLean, Va. 820 Director of National Intelligence Peterson Cos.  530.9
 7 One Liberty Plaza, New York (49% stake) 2,295 Brookfield Blackstone Cushman 490.0
 8 Innovation Square (Phase 2), Boston (95%) 269 Related Cos. Mitsui Fudosan JLL 430.4
 9 724 Fifth Avenue, New York 65 Prada Wharton Properties Eastdil 425.0
 10 Harborside 1-3, Jersey City, N.J. 1,934 601W Cos. Veris Residential CBRE, Cush. 420.0
 11 720 Fifth Avenue, New York 216 Prada Wharton Properties Eastdil 397.4
 12 15 Laight Street, New York 107 Hyundai Vanbarton Group Newmark 273.5
 13 225-275 Second Avenue, Waltham, Mass. 355 Alloy Prop., Anchor Line Part. Alexandria Real Estate Equities CBRE 266.0
 14 850 Third Avenue, New York 617 HPS Investment Partners Chetrit Group  265.9
 15 640 Memorial Drive, Cambridge 242 Bain Capital, Phase 3 Real Estate Alexandria Real Estate Equities Newmark 260.7
 16 47488 Kato Road, Fremont, Calif. 576 Madison Capital, Sixth Street Seagate Technology Cushman 260.0
 17 801 Brickell, Miami 415 Monarch Alt. Cap., Tourmaline Cap. Nuveen Real Estate Cush., Nwmrk. 250.0
 18 250 Nicollet Mall, Minneapolis 524 Spear Street Capital CBRE, United Properties CBRE 225.0
 19 Interlock, Atlanta 311 Armada Hoffler SJC Ventures Cushman 215.0
 20 8814 Trade Port Drive, Hamilton, Ohio 580 National Resilience AstraZeneca  212.0
 21 9223 & 9323 Balboa, 4285 Ponderosa, San Diego 514 Rexford Industrial Realty Cubic Corporation CBRE 200.0
 22 Station Place 3, Washington 518 Kaiser Permanente Morgan S., Property Group Part. Eastdil 197.8
 23 111 East 59th Street, New York 171 LoanCore Capital Dune RE, Empire, Princeton Int.  196.0
 24 4747 Bethesda Avenue, Bethesda, Md. (80%) 301 DivcoWest JBG Smith JLL 196.0
 25 3333 Beverly Road, Hoffman Estates, Ill. 2,400 Compass Datacenters Transformco Colliers 194.0
 26 951-1101 Sandisk Drive, Fremont, Calif. 580 Blue Owl Capital Western Digital Newmark 192.5
 27 200 & 250 Medtronic Drive, Lafayette, Colo. 404 Real Capital Solutions Ryan Cos. Newmark 188.0
 28 2000 Galloping Hill Road, Kenilworth, N.J. 1,926 Machine Invest., Onyx Equities Merck JLL 187.5
 29 Bala Plaza, Bala Cynwyd, Pa. 1,100 Adjmi family, FLD Group Tishman Speyer CBRE 185.0
 30 Campus at 3333, Santa Clara, Calif. 245 Preylock Holdings CalSTRS, CBRE JLL 182.5
 31 Pen Factory, Santa Monica, Calif. 220 JPMorgan Chase CalSTRS, Clarion, Lincoln Prop. Co. Eastdil 178.0
 32 Three Ravinia Drive, Atlanta 814 Estein USA Blackstone REIT JLL 175.0
 33 421 Park Drive, Boston 268 Boston Children’s Hospital Alexandria Real Estate Equities Newmark 174.4
 34 1708-1710 Broadway, New York 52 Riu Hotels & Resorts Extell Development  172.8
 35 55 Broad Street, New York 435 Ares Mgmt., Metro Loft, Silverstein Rudin Management Eastdil 172.5
 36 Mix at Harman Campus, Los Angeles 761 Affinius Capital, Pendulum Prop. DRA, Shubin Nadal Realty Inv. Newmark 170.5
 37 Flatiron Building, New York 176 Brodsky Organization ABS, GFP, N. Silverstein, Sorgente Newmark 161.0
 38 1440 Northern Boulevard, Manhasset, N.Y. 162 New York University  CBRE 160.0
 39 3655 & 3689 Kifer, 2999 San Ysidro, S. Clara, Cal. 341 Intuitive Surgical Bayview Development JLL 157.2
 40 Aon Center, Los Angeles 1,133 A.K. Tischer, Carolwd., D. Abrams Shorenstein Newmark 153.5
 41 500 South Ridgeway Avenue, Glenolden, Pa. 130   JLL 150.0
 42 Huntington Tower, Detroit 421 Herrick Co. Richards & Robbins  150.0
 43 7901 Metropolis Drive, Austin 273 Boyd Watterson Asset Mgmt. Healthcare Property Advisors CBRE 142.0
 44 3838 North Campbell Avenue, Tucson 456 Ventas Banner Health JLL 134.0
 45 Midtown Plaza, Raleigh 330 Crescent Real Estate CalSTRS, Lionstone Investments JLL 132.9
 46 Riverview at 1700 Platte, Denver 203 Crescent Real Estate CalSTRS, Lionstone Investments CBRE 129.1
 47 100-104 Fifth Avenue (condo), New York 278 Sovereign Partners Clarion Partners Newmark 126.0
 48 92 Crowley Drive, Marlborough, Mass. 120 Oxford Properties National Resilience  125.0
 49 670 Albany Street, Boston 161 Centurion BioSquare  Newmark 117.2
 50 Tower56, New York 156 Sovereign Partners Pearlmark Cushman 112.5
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Eastdil Takes Home NY Office Crown
Eastdil Secured has won the title of the top office-sales bro-

ker in New York for the first time since 2016.
The brokerage team headed by managing directors Gary 

Phillips and Will Silverman took the 2023 crown with $1.7 bil-
lion of trades, good for a 46.1% market share. Second-place 
Newmark had $786 million of sales, good for a 21.4% market 
share.

In a twist, the team at Newmark — led by co-heads of U.S. 
capital markets Doug Harmon and Adam Spies — was previ-
ously at third-place Cushman & Wakefield, which had $682.5 
million of sales, for an 18.5% market share, all in the first half 
before the team left.

No other firm had significant market share in the 2023 
league table, which saw just $3.7 billion of brokered trades 
worth at least $25 million. Since Real Estate Alert began track-
ing deals in 2001, only 2009, which tallied $1.6 billion of office 
sales, had lower volume.

At the midyear, market pros were eyeing the prospect that 
Newmark could win its first New York office crown this year. 
At the time, no other firm but Cushman or Newmark had 
material market share, and Eastdil had no credited deals in 
the published rankings.

But a strong second half pushed Eastdil’s total beyond 
the combined tally of the Harmon/Spies team at both firms. 
While at Newmark, that group handled the roughly $60 billion 
disposition of Signature Bank’s loan portfolio for the FDIC — 
including some $33 billion of commercial mortgages. But those 
structured sales do not count toward Real Estate Alert’s sales 
rankings.

In another spotlight on the small circle of players that 
dominate New York property sales, Eastdil’s last local title in 
2016 came when the Harmon/Spies team worked there before 
decamping for Cushman. 

Office ... From Page 10

lenders increasingly are collaborating to find a path forward.
“There will be more short sales, loan sales and discounted 

payoffs — all of which creates liquidity,” Ludeman said.
That suggests there will be greater willingness among 

sellers to meet the market on pricing, which also has been a 
roadblock.

“Transaction volume may pick up because of a higher level 
of capitulation,” said Richard Coles, a founder and manag-
ing partner at Vanbarton Group. “But that may not necessar-
ily indicate a recovering market,” he added, as that will come 
only when more “institutional capital designates the office 
sector as an investable asset class.”

It will take far more time for the market to recover from 
a valuation perspective. Office values were down 25% in the 
last 12 months and are 35% below their March 2022 peak, 

according to the Jan. 5 Commercial Property Price Index by 
Green Street, parent of Real Estate Alert.

Against that backdrop, some opportunistic buyers are 
gearing up to pounce as owners facing distressed situations 
or maturing loans are forced to sell.

“Opportunities to buy at historically attractive levels are 
starting in scale now, and probably the better-quality assets 
are going to be available in the short to medium term,” said 
Jeff Fronek, a managing principal and president of Tourmaline 
Capital Partners, which partnered with Monarch Alternative 
Capital last year on the $250 million purchase of the office 
building at 801 Brickell Avenue in Miami.

But to maneuver in this market, buyers must be able to 
navigate challenging lending conditions and complicated 
projections for future leasing demand.

“If a buyer can write a large equity check and doesn’t 
necessarily require seller financing and can understand the 
fundamentals of the asset … that is an exceptionally rare 
combination, particularly for assets that are not yet fully sta-
bilized,” Fronek said. “That will continue to be a very power-
ful dynamic.

For years the office sector was a favorite among institu-
tional investors, but sentiment soured quickly as the pan-
demic battered occupancy and muddied the outlook for 
future leasing demand. While that attitude persisted in 2023, 
there also were some signs of traction.

In the final three months of the year, for example, leasing 
volume rose 14.1% sequentially, as the number of firms seek-
ing office space increased for the third consecutive quarter, 
according to JLL. Notably, buildings completed after 2015 
registered positive net absorption every quarter last year.

“The narrative to office is shifting” among investors, said 
Stephen Van Dusen, a managing director at Eastdil. “Approach-
ing four years since the pandemic [began], they are noting that 
Tier 1 assets and submarkets have demonstrated resiliency and 
outperformance” in both leasing and rental rates. “It is leading 
investors to draw their own conclusions … and it’s transition-
ing toward increasing transaction volume consistent with that.”

At the same time, the debt market is showing signs of sta-
bilization. The yield on 10-year Treasury bonds has settled 
around 4%, while the Federal Reserve has telegraphed it could 
begin lowering interest rates this year.

“Dramatically lower office pricing with more clarity on 
interest rates and fundamentals should improve transaction 
volumes, at least in the first half of the year,” said Doug Har-
mon, co-head of U.S. capital markets at Newmark. “The storm 
of the century is beginning to subside across large office 
transactions nationally.”

In the broker rankings, Eastdil’s office transaction volume 
fell 55.3% year over year to $5.47 billion, but that was still 
good for a group-leading 23.0% market share. All of its major 
rivals saw more severe declines in office trading activity, with

See OFFICE on Page 18
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Student ... From Page 1

for the fall 2026 semester, according to marketing materials.  
The property will include one- to three-bedroom units aver-

aging 872 sf. There also will be roughly 3,000 sf of ground-floor 
retail space and 175 parking spaces.

Mankato, Minn.-based Tailwind also has tapped Newmark 
to explore selling majority stakes in as many as seven existing 
student-housing properties in Arkansas, Iowa, Mississippi, 
Missouri, Ohio and Oklahoma comprising 1,557 units and 
4,086 beds. 

Tailwind owns the properties, built from 2003 to 2023, 
with several unidentified partners. Because the ownership 

mix differs by property, each stake size and valuation must be 
negotiated individually. 

The properties are each within a 10th of a mile of a Tier 1 
campus of a school whose sports teams compete in one of the 
nation’s five largest athletic conferences, known as the Power 
Five. Those schools are the University of Arkansas, the Univer-
sity of Iowa, the University of Mississippi, the University of Mis-
souri, Ohio State University and Oklahoma State University.

It’s not clear why Tailwind is exploring the broader recapi-
talization of more than 40% of its portfolio, but a source said 
any proceeds from the stake sales would be plowed back into 
new investments. Tailwind owns and manages 17 off-campus 
student-housing properties with 14,500 beds in 13 states. 

Tailwind Portfolio
      Avg. Occ.
Property  Address Units/Beds Built University Rent (%)
The Griff 1234 Steelwood Road, Columbus, Ohio 288/586 2016 Ohio State University $988 98
Landing at Fayetteville 1741 Crowne Drive, Fayetteville, Ark. 270/504 2023 University of Arkansas N/A N/A
College Town Oxford 2405 Anderson Road, Oxford, Miss. 268/1,018 2013 University of Mississippi 547 100
Quarters at Columbia 2500 Old 63 South, Columbia, Mo. 260/616 2003 University of Missouri 573 98.9
Quarters at Oxford 101 Creekmore Boulevard, Oxford, Miss. 190/636 2005 University of Mississippi 558 100
Quarters at Stillwater 1520 North Boomer Road, Stillwater, Okla. 180/544 2016 Oklahoma State University 548 99.6
The Nest Iowa City 123 East College Street, Iowa City, Iowa 101/182 2022 University of Iowa 1,235 100

Fat Cap Rate Seen for Dallas Offices
DRA Advisors is marketing a Dallas office complex that is 

expected to trade at an initial annual yield of 10%.
The offering comprises two seven-story buildings totaling 

300,000 sf along the Dallas North Tollway. Bids are expected to 
come in around $27 million, or $90/sf. Newmark has the listing 
and is touting the potential to boost net operating income by 
35% over five years by raising rents and filling vacant space.

The complex is 84% leased, with a weighted average remain-
ing lease term of 3.9 years. Nearly 60% of the space is leased 
to tenants that have signed new contracts or renewals within 
the last four years, which the marketing campaign describes as 
strong momentum after the pandemic roiled the office sector.

The average tenant footprint is 5,000 sf, with no occupant 
leasing more than 7% of the property. The six largest tenants 
have a weighted average remaining lease term of 5.2 years. 
They are: Supreme Lending (21,000 sf), Marine One Acceptance 
(17,000 sf), Regus (17,000 sf), DBR Engineering Consultants 
(15,000 sf), Johnson & Johnson (10,000 sf) and Open House 
Group (10,000 sf).

The 8.4-acre complex consists of a 166,000-sf building at 
5000 Quorum Drive, developed in 1984, and a 134,000-sf 
building at 5050 Quorum Drive, completed in 1981.

New York-based DRA purchased 5000 Quorum Drive in 
2014 as part of a $43 million portfolio. It followed up by buying 

the adjacent 5050 Quorum Drive in 2016. DRA since has 
invested $4 million to revitalize the property.

The marketing campaign also highlights the property’s loca-
tion in a mixed-use neighborhood. There is 8 million sf of shop-
ping and dining space within 2 miles of the complex, including 
180 restaurants and entertainment destinations. There also are 
what marketing materials describe as 11,700 Class-A “urban 
residences” and 6,759 “boutique and upscale” hotel rooms, 
with another 300 under construction.

The average household income within 2 miles is $115,000. 
Some 57% of residents have a bachelor’s degree, according to 
marketing materials. 

Office ... From Page 16

Newmark down 56.8% ($5.17 billion, 21.8% share), JLL down 
71.4% ($3.89 billion, 16.4% share), CBRE down 74.5% ($3.77 
billion, 15.9% share) and Cushman & Wakefield down 67.1% 
($3.32 billion, 14.0% share).

Broker rankings are based on property transactions that 
closed in 2023 and involved full or partial stakes valued at $25 
million or more. When multiple brokers shared a listing, the 
dollar credit was divided evenly, but each broker was cred-
ited with one transaction. Only brokers for sellers were given 
credit. Portfolio transactions were included if the package 
price was at least $25 million. 
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Bay Area Rental Complex Out for Bid
JB Matteson is shopping a San Francisco Bay Area apart-

ment complex that’s expected to fetch about the same price the 
firm paid for it more than six years ago. 

The San Mateo, Calif.-based investment shop has tapped 
Berkadia to market the 130-unit Tralee Village, in Dublin. The 
property is valued at around $55 million, or $423,000/unit.

JB Matteson spent $55 million in 2017 to buy Tralee Village 
from PCCP, which was part of the joint venture that built the 
complex in 2011.

The 4.4-acre property, at 6599 Dublin Boulevard, 
encompasses two four-story buildings connected by a narrow 
bridge. Units have one to three bedrooms and average 979 sf. 
Rents on market-rate apartments average $2,815, or $2.87/sf, 

with renovated units achieving rent premiums averaging $275. 
Interiors have 9-foot ceilings, granite counters, stainless-

steel appliances and full-size washer/dryers. Some apartments 
have loft- and townhouse-style floor plans, and many have 
decks or patios. 

Amenities include a fitness center, a pool, a lounge, par-
cel lockers and secured underground parking with elevator 
access.

Marketing materials note that the average price of a single-
family home in Dublin tops $1.75 million, putting homeowner-
ship out of reach for many renters. 

Tralee Village is within a mile of a BART station that pro-
vides service to Oakland and San Francisco. Several retailers, 
including CVS, Safeway, Sprouts Farmers Market and Target, 
are also nearby. 



Offers Sought for California Hotel
An extended-stay hotel in the Los Angeles area is on the 

block amid expectations that it could trade for roughly $34 
million.

The 123-room Element Palmdale, 38 miles northeast of Los 
Angeles, is being pitched as the top-performing hotel in its 
competitive set in the Palmdale market. The estimated value 
works out to $276,000/room. The seller, Samchully America of 
Irvine, Calif., has given the listing to Cushman & Wakefield.

The Element was 78.5% occupied in the 12-month period 
ended in November. Revenue per available room averaged 
$133.31, surpassing the average for the hotel’s competitive set 
by 22%, according to marketing materials.

The Element opened in 2017. It draws demand from 
Edwards Air Force Base, 27 miles northeast, and from a con-
centration of defense contractors in the area, including Boeing 

and Lockheed Martin.
The hotel’s rooms include small kitchens. There are laun-

dry facilities, a fitness room, meeting space, a pool and bicycle 
rentals. The hotel also includes car-charging stations and other 
features that reduce its carbon and water footprints.

The hotel is at 39325 Trade Center Drive, near Antelope Val-
ley Mall, AV Fair & Event Center and Palmdale Regional Medi-
cal Center. 

Hotel ... From Page 1

$26 million last month for an office building in Washington 
that it plans to convert for residential use.

The Biltmore, however, would be the firm’s largest U.S. hotel 
acquisition. Designed in the architectural style of Frank Lloyd 
Wright, the 1929-vintage property is at the base of the Phoenix 
Mountains, adjacent to the Arizona Biltmore Golf Club and its 

two 18-hole PGA golf courses.
Blackstone bought the resort 

from GIC in 2018, paying $403 
million. It then launched a $160 
million renovation encompassing 
the guest rooms, amenities and 
200,000 sf of event and meeting 
space. The 39-acre property has 
seven pools, seven restaurants and 
bars, a new 26,000-sf spa, a fitness 
center and recreational facilities.

The hotel is managed by Hilton 
Hotels & Resorts, but it can be fully 
unencumbered for a termination 
fee that declines over time.

Only two single-asset hotel 
transactions have surpassed 
$700 million since January 2020, 
according to Green Street’s Sales 
Comps Database, and both closed 
within the past 12 months. They 
are the $835 million sale of the 
Diplomat Beach Resort Holly-
wood in South Florida last Feb-
ruary, and the $800 million trade 
of the JW Marriott San Antonio 
Hill Country Resort & Spa last 
June. 
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Week in Review
NEW! 2024 Pan-European Sector Outlooks: 
Residential and Retail 
1/12-15/2024
The Pan-European Residential and Retail Sector Outlook reports provide 
an in-depth look at the largest residential and retail markets to help identify 

Industrial Sector: Not Out of the Woods Yet
1/17/2024  

Upcoming Industry Leaders Webinar: 
A Call with Michael Bluhm, Global Head of Gaming 
and Lodging Investment Banking at Morgan Stanley        

The lodging industry currently sits at the intersection of several competing 

If you are not a Green Street client and are interested in learning more about 
our commercial real estate research, insights and analytics, please contact us
and we will get back to you shortly. 

Green Street Research is published by a separate, regulated entity of Green Street, the parent 
of Real Estate Alert.

W k i R i

Planning Your Travel Schedule?

Check out the most comprehensive 
listing of upcoming real estate  
conferences around the world. 
Go to GreenStreet.com and click 
on “Events & Conference 
Calendar” under Insights.



Commercial Mortgage Alert, the weekly newsletter 
that gives you the earliest look at opportunities in 

Tactical  
Edge



GREEN STREET COMMERCIAL PROPERTY PRICE INDEXES
Change In Commercial Property Values

3 Mo. 12 Mo. 
Mall  4%  1%
Industrial  9%  1%
Lodging  2%  2%
Strip Center  3%  6%
Apartment  10%  12%
Office  6%  25%

PUBLIC MARKET PERFORMANCE NAV PREMIUMS AND REIT AFFO MULTIPLES
Total Returns* Pricing Metrics

1 mo. YTD Last 12M
Prem to 

NAV
Prem to 
Assets

Nominal 
Cap Rate

RMZ -2% -2% 5%

S&P 2% 2% 24%

US 10-Yr. -1% -1% -1%

Apartment 0% -1% 1% -10% -7% 5.7%

Healthcare -2% -3% 1% 37% 23% 7.1%

Lodging 2% 2% 16% -14% -9% 8.6%

Industrial -2% -3% 6% 11% 8% 4.8%

Mall 0% -1% 22% 10% 6% 7.9%

Manu. Housing -2% -3% -5% -4% -3% 5.0%

Net Lease -1% -2% -7% 11% 7% 7.2%

Office -2% -3% -6% -23% -11% 7.8%

Storage -4% -6% 8% -3% -2% 5.6%

Strip Center -4% -4% 6% -4% -2% 6.9%

Wtd. Avg. -2% -2% 5% -3% -1% 6.6%
*Pricing as of 01/22/2024

REAL ESTATE RETURNS VS. BOND YIELDS

SUMMARY
• Sales volume across traditional property sectors declined 64% year over year in 2023.
• The multifamily sector saw the largest drop in transaction volume last year, with a 71% decline.
• Institutional-quality apartment-property values have fallen 10% in the past three months, more than any other sector.
• On average, apartment REITs are trading at a 7.2% discount to asset value and an implied capitalization rate of 6.1%.
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US REAL ESTATE CAPITAL RAISING AND BUYING POWER ($BIL.)
Buying power calculated as cash plus estimated incremental debt

SALES VOLUME BY PROPERTY TYPE ($BIL.) LAST 12 MONTHS TRANSACTION VOLUME ($BIL.)
Volume representative of verified transactions $25 million or more Volume representative of verified transactions $25 million or more

NOTABLE RECENT TRANSACTIONS
Individual property transactions of $25 million or more. Excludes portfolios and partial-stake sales.

Property Name Date Sector Market SF / Units
Price PSF / 
Unit

Buyer Seller

1.
18005-18133 NE 68th 
Street

01/18/24 Industrial Seattle 155K $355 Northwest Building CIM Group

2. Commons Park West 01/17/24 Apartment Denver 339 $429,204 Mesirow Financial Heitman

3.
Rillito Crossing 
Marketplace

01/17/24 Strip Center Tucson 96K $286 Prairie Hill Holdings
Centerbridge Partners; Epic 
Real Estate Partners

4.
4020 South Tamiami 
Trail

01/17/24 Strip Center Sarasota, Fla. 95K $319 Benderson Development Regency Centers

5. Sandy Lofts 01/17/24 Apartment Portland 206 $208,738 Green Leaf Partners Fairfield Residential

6. Regent Palace 01/17/24 Apartment Miami 34 $1,882,353 
Multiplan Real Estate Asset 
Management

Vivian Dimond

7.
Bridge Tower Place 
Retail

01/11/24 Street Retail New York 120K $1,275 Hennick & Co. Gazit-Globe

8.
451 East Vanderbilt 
Way

01/09/24 Office Inland Empire 116K $232 San Bernardino County
Harbor Associates; Taconic 
Capital

9.
Palmetto Logistics 
Center

01/06/24 Industrial Miami 144K $295 
Parker Davis HVAC 
International

Grandview Partners

10.
600-708 East Vermont 
Avenue

01/04/24 Industrial Orange County 134K $426 Rexford Industrial Realty L3Harris Technologies$57.0 

Price 
($Mil.)
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Sources: Robert A. Stanger & Co., Preqin, SNL, Green Street
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Visit the News Library to access the data in the Market Monitor charts. Source: Green Street
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unknown. He had been a managing 
director at the firm’s New York 
headquarters since he joined in 2021 
to expand the shop’s equity and debt 
business across property types in urban 
markets. Ramirez previously spent 15 
years at Vornado Realty Trust and was at 
JER Partners before that.

Northmarq has picked off three 
top Berkadia brokers in Southern 
California. Ed Rosen and John Chu will 
join Northmarq’s San Diego office as 
managing directors on Jan. 25, while 
Tyler Sinks will come aboard as a senior 
vice president. They’ll report to Vince 
Norris, a regional managing director 
based in Westlake, Calif. The trio spent 
eight years at Berkadia’s San Diego 
office — Rosen and Chu as managing 
directors and Sink most recently as a 
senior director. Before that, they worked 
together at Cushman & Wakefield.

Marx Realty has added a chief 
administrative officer. Mustafa Haque 

started two weeks ago in the firm’s 
New York headquarters, reporting 
to president and chief executive 
Craig Deitelzweig. His duties include 
working on the firm’s capital-markets 
activities. Haque previously worked 
at Lument and predecessor Hunt Real 
Estate Capital for nearly 10 years. He 
spent the past two years as director of 
operations for investment sales, with 
a focus on traditional multifamily, 
senior-housing, healthcare and 
affordable-housing properties. He 
started his career at law firm Katten 
Munchin.

Thomas Evans this month started as a 
director of acquisitions at RMR Group, 
the Newton, Mass.-based firm that 
recently acquired multifamily shop 
Carroll. Evans arrived from Hawthorne 
Residential Partners of Charlotte, 
where he spent 10 months as a senior 
investment associate. Before that, 
he was an associate at Atlanta-based 
Carroll for more than three years. 
Last month, RMR, a publicly traded 
alternative asset manager, closed on 
its $80 million purchase of Carroll, 
marking the firm’s first foray in the 

multifamily space. The sector now 
represents 16% of the company’s assets 
under management.

Abby Bowden joined multifamily fund 
operator Cortland as a vice president 
of investor relations, a new position 
at the firm. She started at the shop’s 
Atlanta headquarters last month after 
spending three years in the local office 
of San Francisco-based Stockbridge. 
Bowden reports to Ned Stiker, senior 
managing partner and head of client 
relations and capital markets. She has 
prior stints in investor relations at 
Jamestown and in research at Mercer 
Global Advisors. 

CBRE has added a closing analyst to 
its Indianapolis apartment-sales team. 
Joie Woods came aboard this month 
from Fidelity National Title. Her duties 
include handling all aspects of the 
transaction process. Woods works 
with vice chairs George Tikijian 3rd and 
Hannah Ott, who arrived last month 
from Cushman & Wakefield. Cameron 
Benz also joined with the vice chairs, 
working as a vice president focused on 
build-to-rent communities.


